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HubSpot offers ultimate 
security, reliability, performance, 
usability, and value. 

It is trusted by growing mid-market 
B2B companies, enterprise brands, 
high-growth unicorns, B2C brands, 
and many others. See for yourself. 

Trusted by 
the Best

https://www.hubspot.com/case-studies/sales


Why HubSpot?

#1 Tool for Marketing + Sales in 2024

https://www.hubspot.com/company-news/hubspot-ranks-1-in-sales-and-marketing-in-g2s-2024-best-software-awards




Today’s most disruptive
companies are winning 

on customer experience.



Anonymous

Promoter

?



Website

Reads
Testimonial

Follows
Twitter

Visits Blog

Support 
Rep Call

eBook
Download

Registers
for Webinar

Marketing
Email

Becomes
SQL

Sees Ads

Retargeted 
With ABM Marketing

Email

Visits Blog

Enters 
Nurture 

Campaign
Pricing
Page

Sales
Call

Becomes
Case Study

Submits 
Ticket

Upsell
Email

Sales
Email

Talks
to Friend

PromoterAnonymous

Anonymous PromoterProspect Customer

Marketing Sales Service



DataContent Messaging Automation Reporting

PromoterAnonymous



Crafted for Growth

1. A Single Source of Truth 
Makes it easy to align

2. One Intuitive UX 
Makes it easy to adopt

3. A Unified Codebase 
Makes it easy to adapt





Breeze Intelligence
Data Enrichment            All paid Hubs with credit packs
Form Shortening            Marketing Pro+  
Intent Data                      Free all hubs

Breeze Copilot
Breeze Copilot                 Free (all Hubs)

Breeze Agents
Social Media Agent          Marketing Pro+ 
Content Agent                  Content Hub Pro+
Prospecting Agent            Sales Hub Pro/Ent
Customer Agent            Service Hub Pro+

Features Breakdown



Breeze Co-Pilot - Example



Breeze Co-Pilot - Example



Breeze Co-Pilot - Example



Breeze - Best-In-Class Reporting



Breeze Co-Pilot - Lead Scoring (Before)



Breeze Co-Pilot - Lead Scoring (Now)



Breeze Co-Pilot - Lead Scoring (Now)



Breeze - Agents Example



Breeze - Agents Example



Breeze Co-Pilot - Leadmanagement (Before)



Breeze Co-Pilot - Smart Automation



Breeze Co-Pilot - Example



Enrich contact and company records with key 
attributes like role, employer, location, social media 
links -- or, annual revenue, industry, employee count, 
address, and many more.

Use automatic enrichment, bulk enrichment, and other 
advanced enrichment settings to align your 
enrichment strategy with your business.

Contact and company 
enrichment data directly
within HubSpot.

Data Enrichment



Data Enrichment - Example



Extra form fields mean fewer qualified leads.

Get the best of both worlds by dynamically shortening 
your forms with HubSpot’s global enrichment 
database while still collecting the data you need to 
understand, score, and route your leads with speed 
and precision.

Capture more leads without 
sacrificing data.

Form Shortening



Know what high-fit accounts are visiting and showing 
intent on your website.

Powered by reverse-IP and enrichment data sources 
and your own HubSpot Smart CRM data, buyer intent 
tells you which companies in your target market(s) are 
ready to buy—regardless if they’re already in your CRM 
or not.

Intent data directly 
within HubSpot.

Buyer Intent



Businesses that consider their CRMs the heart of their 
business create better outcomes for both their customers and 
their businesses:

Better customer
satisfaction

Better customer
retention rates

Source: These insights come from a HubSpot-sponsored survey of 1,841 CRM users at companies with 51-5000 
employees in the US, Canada, Germany, UK, Australia, France, and Japan. 

Greater intent to
continue scaling

Faster company
growth



What’s next?



Thank you for your attention! 
:)


